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Summary of Risk Factors

The risk factors detailed in Item 14 titled “Risk Factors” in this Annual Report on Form 10-K are the risks that we believe are material to our
investors. Those risks are not all of the risks we face. The following is a summary of the principal risk factors detailed in Item 1A that make an
investment in our securities speculative or risky.

.

Risks Related to QOur Business

The spread of the novel coronavirus (COVID-19) at various times and in various locations throughout the U.S., and its future impacts are
uncertain and hard to measure, but it has already had material adverse effects on our business, and these effects may recur and could be more
severe, depending in part on the effectiveness of vaccinations and treatments and the willingness and ability of people to be vaccinated, the
severity and duration of the pandemic in the U.S. and its immediate and lingering economic effects.

We have incurred net losses on a basis in accordance with U.S. GAAP for the years ended December 31, 2021, 2020 and 2019 and may incur
such net losses in the future, which has had and could in the future have a material adverse impact on our financial condition, operations, cash
flow, and our ability to service our indebtedness and pay distributions to our stockholders.

The amount and timing of distributions, if any, may vary, and we suspended payment of our customary quarterly distributions from the first
quarter of 2020 until July 2021. We have paid and may continue to pay distributions from sources other than cash flow from operations,
including the proceeds of our DRP.

There is no established public trading market for our shares, and due to the uncertainty surrounding the COVID-19 pandemic our board of
directors suspended our SRP from June 26, 2020 until August 2021 and could do so again in its discretion.

Our stockholders may not be able to sell their shares under our SRP in the future, and, even if our stockholders are able to sell their shares
under the SRP, or otherwise, they may not be able to recover the amount of their investment in our shares.

The Estimated Per Share NAV of our common stock is based on a number of assumptions and estimates that may not be accurate or complete
and is also subject to a number of limitations.

Our charter authorizes us to issue additional shares of stock, which may reduce the percentage of our common stock owned by our other
stockholders, subordinate stockholders’ rights or discourage a third party from acquiring us.

Market disruptions may adversely impact many aspects of our operating results and operating condition.

Our board of directors may change our investment policies without stockholder approval, which could alter the nature of our stockholders’
investment.

We may not be able to successfully implement the Strategic Plan adopted by our board of directors.

Development or redevelopments may expose us to additional risks.

Competition with other non-traditional and online grocery retailers may reduce our profitability.

We rely on IREIC and its affiliates and subsidiaries to manage and conduct our operations. Any material adverse change in IREIC’s financial
condition or our relationship with IREIC could have a material adverse effect on our business and ability to achieve our investment objectives.

If we become self-managed by internalizing our management functions, we may be unable to retain key personnel, and our ability to achieve
our investment objectives could be delayed or hindered, which could adversely affect our ability to pay distributions to our stockholders and
the value of their investments.

Risks Related to Investments in Real Estate

There are inherent risks with real estate investments. For example, an investment in real estate cannot generally be quickly sold, limiting our
ability to promptly vary our portfolio in response to changing economic, financial and investment conditions. Investments in real estate assets
also are subject to adverse changes in general economic conditions which, for example, reduce the demand for rental space.

E-commerce seems likely to continue to have an adverse impact on our tenants and our business.

We depend on tenants for our revenue, and accordingly lease terminations, tenant default, and bankruptcies could adversely affect the income
produced by our properties.

Our revenue is impacted by the success and economic viability of our anchor retail tenants, some of whom have been struggling to compete
with internet retailers or have been significantly adversely affected by the COVID-19 pandemic or both. Our reliance on



single or significant tenants in certain buildings may decrease our ability to lease vacated space and adversely affect the returns on our
stockholders’ investment.

Several of our retail tenants declared bankruptcy during the course of the COVID-19 pandemic, which has had adverse effects on our
business, and the effects of these or future tenant bankruptcies may result in additional future adverse effects.

Inflation and continuing increases in the inflation rate may adversely affect our financial condition and results of operations.

We may be restricted from re-leasing space at our retail properties by provisions such as exclusivity provisions in other tenants’ leases.

We have entered into long-term leases with some of our retail tenants, and those leases may not result in fair value over time, which could
adversely affect our revenues and ability to make distributions.

Short-term leases may expose us to the effects of declining market rent.

Operating expenses may increase in the future and to the extent these increases cannot be passed on to our tenants, our cash flow and our
operating results would decrease.

An increase in real estate taxes may decrease our income from properties.

Potential development and construction delays and resulting increased costs and risks may reduce cash flow from operations.

We may obtain only limited warranties when we purchase a property and therefore have only limited recourse in the event our due diligence
did not identify any issues that lower the value of our property.

Uninsured losses or premiums for insurance coverage may adversely affect our returns.

The costs of complying with environmental laws and other governmental laws and regulations may adversely affect us.

We may incur significant costs to comply with the Americans With Disabilities Act or similar laws.

Risks Associated with Debt Financing

Volatility in the financial markets and challenging economic conditions could adversely affect our ability to secure debt financing on attractive
terms and our ability to service any future indebtedness that we may incur.

Borrowings may reduce the funds available for distribution and increase the risk of loss since defaults may cause us to lose the properties
securing the loans and may result in defaults under other agreements, including our Credit Facility.

The financial covenants under our credit agreement may restrict our ability to make distributions and our operating and acquisition activities.
If we breach the financial covenants we could be held in default under the credit agreement, which could accelerate our repayment date and
materially adversely affect our liquidity and financial condition.

Increasing interest rates could increase the amount of our debt payments and adversely affect our ability to pay distributions. We may also be
adversely affected by uncertainty surrounding LIBOR.

To hedge against interest rate fluctuations, we may use derivative financial instruments that may turn out to be costly and ineffective.

Risks Related to Conflicts of Interest

.

IREIC may face a conflict of interest in allocating personnel and resources between its affiliates, our Business Manager and our Real Estate
Manager.

We do not have arm’s-length agreements with our Business Manager, our Real Estate Manager or any other affiliates of IREIC.

Our Business Manager, our Real Estate Manager and other affiliates of IREIC face conflicts of interest caused by their compensation
arrangements with us, which could result in actions that are not in the long-term best interests of our stockholders.

Our properties may compete with the properties owned by other programs sponsored by IREIC or IPCC.

Risks Related to Our Corporate Structure

.

Our rights, and the rights of our stockholders, to recover claims against our officers, directors, Business Manager and Real Estate Manager are
limited.

Our board of directors may, in the future, adopt certain measures under Maryland law without stockholder approval that may have the effect of
making it less likely that a stockholder would receive a “control premium” for his or her shares.

Our charter places limits on the amount of common stock that any person may own without the prior approval of our board of directors.

Federal Income Tax Risks

If we fail to remain qualified as a REIT, our operations and distributions to stockholders will be adversely affected.

Complying with the REIT requirements may force us to liquidate otherwise attractive investments.

Complying with REIT requirements may limit our ability to hedge effectively.

Dividends payable by REITs generally do not qualify for the reduced tax rates available for dividends payable by other businesses.

2



PART1

Item 1. Business

General

” 2

Inland Real Estate Income Trust, Inc. (which we refer to herein as the “Company”, “we”, “our” or “us”) was incorporated on August 24, 2011 to
acquire and manage a portfolio of commercial real estate investments located in the United States. We have primarily focused on acquiring retail
properties and intend to target a portfolio substantially all of which is comprised of grocery-anchored properties as described below. We have
invested in joint ventures and may continue to invest in additional joint ventures or acquire other real estate assets such as office and medical
office buildings, multi-family properties and industrial/distribution and warehouse facilities if our management believes the expected returns from
those investments exceed that of retail properties. We also may invest in real estate-related equity securities of both publicly traded and private real
estate companies, as well as commercial mortgage-backed securities (“CMBS”). Our sponsor, Inland Real Estate Investment Corporation, referred to
herein as our “Sponsor” or “IREIC,” is an indirect subsidiary of The Inland Group, LLC. Various affiliates of our Sponsor provide services to us. We
have no employees and are externally managed and advised by IREIT Business Manager & Advisor, Inc., referred to herein as our “Business
Manager,” an indirect wholly owned subsidiary of our Sponsor. Our Business Manager is responsible for overseeing and managing our day-to-day
operations. Our properties are managed by Inland Commercial Real Estate Services LLC, referred to herein as our “Real Estate Manager,” an indirect
wholly owned subsidiary of our Sponsor.

At December 31, 2021, we owned 44 retail properties, totaling 6.5 million square feet. A majority of our properties are multi-tenant, necessity-based
retail shopping centers primarily located in major regional markets and growing secondary markets throughout the United States. At December 31,
2021, grocery-anchored or grocery shadow-anchored shopping center properties represented 87% of our annualized base rent. A grocery shadow-
anchored shopping center is a shopping center near a grocery store that generates traffic for the shopping center but is not a part of the shopping
center. At December 31, 2021, our portfolio had weighted average physical and economic occupancy of 93.4% and 93.9%, respectively. As of
December 31, 2021, 2020 and 2019, annualized base rent (“ABR”) per square foot averaged $17.79, $18.00 and $17.54, respectively, for all properties
owned. ABR is calculated by annualizing the monthly base rent for leases in-place as of the applicable date, including the effect of any tenant
concessions, such as rent abatement or allowances, which may have been granted and excluding ground leases. Annualized base rent including
ground leases averaged $15.04, $15.29 and $15.08 as of December 31, 2021, 2020 and 2019, respectively.

The Company has a strategic plan (the “Strategic Plan”) approved by its board of directors that includes the goals of providing future liquidity to
investors and creating long-term stockholder value. The Strategic Plan is targeted toward owning a portfolio substantially all of which would be
comprised of grocery-anchored properties with lower exposure to big box retailers. Of our 824 leased spaces, there are 116 non-grocery big box
(anchor spaces of at least 10,000 square feet) in the portfolio, and of those five are vacant, and one is dark (meaning that the tenant is still obligated
by their lease to pay rent but has vacated the space and left it unused) as of February 28, 2022. Consistent with the Strategic Plan, we sold three
properties in January 2020 for aggregate net proceeds of approximately $37.2 million. At the time, we used the proceeds to pay down our revolving
credit facility. For discussions of these sales, see Note 4 - “Dispositions” included in our December 31, 2021 Notes to Consolidated Financial
Statements in Item 15.

Our management team and our board continually evaluate possibilities for the opportunistic sale of certain assets with the goal of redeploying
capital into the acquisition of strategically located grocery-anchored centers. We are not actively marketing any properties as of the date of this
annual report on Form 10-K. We believe increasing our size and profitability would enhance our ability to complete a successful liquidity event, and
to that end we seek and evaluate potential acquisitions and may, for example, opportunistically acquire a portfolio of retail properties that we
believe complements our existing portfolio in terms of relevant characteristics such as tenant mix, demographics and geography and is consistent
with our plan to own a portfolio substantially all of which is comprised of grocery-anchored or shadow-anchored properties. We may also consider
other transactions, such as redeveloping certain of our properties or portions of certain of our properties, for example, big-box spaces, to repurpose
them for alternative commercial or multifamily residential uses. We expect to consider liquidity events, including listing our common stock on a
national securities exchange, but given our intention to opportunistically grow the portfolio, execute redevelopment opportunities, and execute
strategic sales and acquisitions in the context of (i) fluid and changing retail market conditions resulting from the effects of the COVID-19 pandemic
and other complex factors such as (ii) competition with our tenants from internet businesses, (iii) the state of the commercial real estate market and
financial markets, (iv) our ability to raise capital on terms that are acceptable to us in light of the use of the proceeds and (v) general economic
conditions, we do not know when we will complete a liquidity event. There is no assurance, particularly in light of the uncertainties inherent in the
unpredictable nature of the COVID-19 pandemic, that we will be able to successfully implement the Strategic Plan, for example by making strategic
sales or purchases of properties or listing our common stock, within the timeframe we would prefer or at all.
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Distribution Reinvestment Plan

Through the distribution reinvestment plan (“DRP”), we provide stockholders with the option to purchase additional shares from us by
automatically reinvesting distributions, subject to certain share ownership restrictions. We do not pay any selling commissions or a marketing
contribution and due diligence expense allowance in connection with the DRP.

To preserve cash for the payment of operating and other expenses, such as debt payments, our board of directors suspended distributions
and rescinded the first quarter distribution that was expected to be paid on June 1, 2020 to stockholders of record on May 29, 2020. Our board
of directors also suspended our DRP and share repurchase program. The suspension of the DRP was effective on June 6, 2020 and the
suspension of the share repurchase program was effective on June 26, 2020. On June 29, 2021, we announced the reinstatement and lifting of
the suspension of our DRP. The effective date of the DRP reinstatement was July 22, 2021.

The price per share for shares of common stock purchased under the DRP is equal to the Estimated Per Share NAV unless and until the shares
become listed for trading. On March 5, 2021, we reported an estimated per share NAV of $18.08 and on March 4, 2022, we reported a new Estimated
Per Share NAV of $20.20. Beginning with the first quarter 2022 distributions payable in April, shares sold through the DRP will be issued at a price
equal to $20.20 until we update the Estimated Per Share NAV in 2023.

Distributions reinvested through the DRP were $3.7 million, $4.5 million and $19.6 million for the years ended December 31, 2021, 2020 and 2019,
respectively.

Share Repurchase Program

We adopted a share repurchase program (as amended, “SRP”) effective October 18, 2012, under which we are authorized to purchase shares from
stockholders who purchased their shares from us or received their shares through a non-cash transfer and who have held their shares for at least
one year. Purchases are in our sole discretion. In the case of repurchases made upon the death of a stockholder or qualifying disability
(“Exceptional Repurchases”), the one year holding period does not apply. The SRP was amended and restated effective January 1, 2018 to change
the processing of repurchase requests from a monthly to a quarterly basis to align with the move to quarterly distributions. On February 11, 2019,
our board adopted a second amended and restated SRP, which became effective on March 21, 2019. On March 3, 2020, our board adopted a third
amended and restated SRP (the “Third A&R SRP”), which became effective on April 10, 2020.

Due to the uncertainty surrounding the COVID-19 pandemic and the need to preserve cash for the payment of operating and other expenses, such
as debt payments, in this environment, our board of directors suspended our SRP. The suspension of the SRP was effective on June 26, 2020. On
June 29, 2021, we announced the reinstatement and lifting of the suspension of our SRP and our board adopted a fourth amended and restated SRP
(the “Fourth SRP”). The Fourth SRP along with SRP reinstatement became effective on August 12, 2021.

Repurchases through the SRP were $2.8 million, $0.1 million and $9.4 million for the years ended December 31, 2021, 2020 and 2019, respectively. At
December 31, 2020, we did not have an SRP liability due to the suspension of the SRP. At December 31, 2021, we did not have an SRP liability.
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Segment Data

We currently view our real estate portfolio as one reportable segment in accordance with U.S. GAAP. Accordingly, we did not report any other
segment disclosure for the years ended December 31, 2021, 2020 and 2019. For information related to our business segment, reference is made to
Note 11 - “Segment Reporting” which is included in our December 31, 2021 Notes to Consolidated Financial Statements in Item 15.

Tax Status

We elected to be taxed as a real estate investment trust for U.S. federal income tax purposes (“REIT”) under Sections 856 through 860 of the Internal
Revenue Code of 1986, as amended (“Internal Revenue Code™), commencing with the tax year ended December 31, 2013. Commencing with such
taxable year, we were organized and began operating in such a manner as to qualify for taxation as a REIT under the Internal Revenue Code and
believe we have so qualified. As a result, we generally will not be subject to federal income tax on taxable income that is distributed to stockholders.
A REIT is subject to a number of organizational and operational requirements, including a requirement that it currently distributes at least 90% of its
REIT taxable income (subject to certain adjustments and excluding any net capital gain) to its stockholders. We will monitor the business and
transactions that may potentially impact our REIT status. If we fail to qualify as a REIT in any taxable year, without the benefit of certain statutory
relief provisions, we will be subject to federal and state income tax on our taxable income as a “C corporation.” Even if we qualify for taxation as a
REIT, we may be subject to certain state and local taxes on our income, property or net worth and federal income and excise taxes. The earnings of
any taxable REIT subsidiaries generally will be subject to U.S. federal corporate income tax applicable to “C corporations.”

Competition

The commercial real estate market is highly competitive. We compete in all of our markets with other owners and operators of commercial properties.
We compete based on a number of factors that include location, rental rates, security, suitability of the property’s design to tenants’ needs and the
manner in which the property is operated and marketed. The number of competing properties in a particular market could have a material effect on a
property’s occupancy levels, rental rates and operating expenses.

We are subject to significant competition in seeking real estate investments and tenants. We compete with many third parties engaged in real estate
investment activities including other REITs, specialty finance companies, savings and loan associations, banks, mortgage bankers, insurance
companies, mutual funds, institutional investors, investment banking firms, lenders, hedge funds, governmental bodies and other entities. Some of
these competitors, including larger REITs, have substantially greater financial resources than we do and generally enjoy significant competitive
advantages that result from, among other things, a lower cost of capital and enhanced operating efficiencies.

Human Capital

We do not have any employees. In addition, all of our executive officers are officers of IREIC or one or more of its affiliates and are compensated by
those entities, in part, for their services rendered to us. We neither separately compensate our executive officers for their service as officers, nor do
we reimburse either our Business Manager or Real Estate Manager for any compensation paid to individuals who also serve as our executive
officers, or the executive officers of our Business Manager or its affiliates or our Real Estate Manager; provided that, for these purposes, the
corporate secretaries of our Company and our Business Manager are not considered “executive officers.”

Regulations - General

Our investments are subject to various federal, state, and local laws, ordinances and regulations, including, among other things, the Americans with
Disabilities Act of 1990, zoning regulations, land use controls, environmental controls relating to air and water quality, noise pollution and indirect
environmental impacts such as increased motor vehicle activity. Compliance with these regulations has not had a material adverse effect on our
capital expenditures, competitive position, financial condition or results of operations, and management does not believe it will have such an impact
in the future. We believe that we have all permits and approvals necessary under current law to operate our investments.

Regulations - Environmental

As an owner of real estate, we are subject to various environmental laws of federal, state and local governments and foreign governments at
various levels. Compliance with existing environmental laws has not had a material adverse effect on our capital expenditures, competitive position,
financial condition or results of operations, and management does not believe it will have such an impact in the future. We cannot predict the
impact of unforeseen environmental contingencies or new or changed laws or regulations on properties in which we own an interest, or on
properties that may be acquired directly or indirectly in the future. We do not believe that our existing portfolio as of December 31, 2021 will require
us to incur material capital expenditures for environmental control facilities.



Access to Company Information

We electronically file our Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and all amendments to those
reports with the SEC. The public may read and copy any of the reports that are filed with the SEC at the SEC’s Internet address located at
www.sec.gov. The website contains reports, proxy and information statements and other information regarding issuers that file electronically.

We make available, free of charge, on our website, inland-investments.com/inland-income-trust, or by responding to requests addressed to our
investor services group, the Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and all amendments to
those reports. These reports are available as soon as reasonably practicable after such material is electronically filed or furnished to the SEC. We
routinely post important information about us and our business, including financial and other information for investors, on our website. We
encourage investors to visit our website from time to time, as information is updated and new information is posted.

Certifications

We have filed with the SEC the certifications required pursuant to Section 302 of the Sarbanes-Oxley Act of 2002, which are attached as Exhibits
31.1 and 31.2 to this Annual Report on Form 10-K.



Item 1A. Risk Factors

The factors described below represent our material risks. Other factors may exist that we do not consider material based on information that is
currently available or that we are not currently able to anticipate. The occurrence of any of the risks discussed below could have a material
adverse effect on our business, financial condition, results of operations and ability to pay distributions to our stockholders

Risks Related to Our Business

The spread of the novel coronavirus (COVID-19) at various times and in various locations throughout the U.S., and its future impacts are
uncertain and hard to measure, but it has already had material adverse effects on our business, and these effects may recur and could be more
severe, depending in part on the effectiveness of vaccinations and treatments and the willingness and ability of people to be vaccinated, the
severity and duration of the pandemic in the U.S. and its immediate and lingering economic effects.

The spread of the COVID-19 pandemic globally has impacted, and could have a further, material adverse effect on, the global and U.S. economies as
a whole, as well as the states and cities where we own properties in particular, leading to significant adverse impacts on economic activity as well as
significant volatility and lack of liquidity in financial markets, including commercial lending markets.

A sustained disruption in the U.S. economy and reduced consumer spending, including reduced consumer activity at brick-and-mortar commercial
establishments, due to the prolonged existence and threat of the COVID-19 pandemic caused an economic recession in the U.S. and has negatively
impacted, and could further impact, the ability and willingness of many of our tenants to pay their rent when due. Our ability to lease space and
negotiate and maintain favorable rents is also likely to be negatively impacted by further recessions in the U.S. economy, which would result in a
decline in our occupancy percentage and reduction in rental revenues as tenants default and leases expire over time. Supply chain disruption and
resulting inflationary pressures, a global labor shortage, and the ebb and flow of COVID-19, including in specific geographies, are currently
impacting the pace of recovery and outlook. Several properties have dark or vacant anchor spaces, and an increase in the number of co-tenancy
claims could result if the occupancy at those or additional properties falls below required thresholds or large spaces otherwise go dark, which may
provide remaining tenants at such a property with certain rights that may include the right to cease operations or stop paying or abate (reduce) rent
owed.

Because substantially all of our income is derived from rentals of commercial real property, our business, income, cash flow, results of operations,
financial condition, liquidity and ability to comply with the terms of, draw upon or increase the size of our Credit Facility, prospects and ability to
service our debt obligations, our ability to consummate future property acquisitions and our ability to pay future distributions to our stockholders
would be materially adversely affected if a significant number of tenants become unable to meet their obligations to us. Also, there is no assurance
that we will be able to refinance maturing debt on terms and conditions acceptable to us or at all. Debt levels may exceed the value of assets,
making it more difficult for us to rent, refinance or sell the assets, which may lead to an asset being subject to foreclosure, a deed in lieu of
foreclosure or another transaction with a lender on terms and conditions that may be unfavorable to us, particularly if we do not have enough cash
or available credit to repay mortgages or other debts when they mature.

The impact of the COVID-19 pandemic and the threats posed by new variants such as the Omicron variant have been rapidly evolving and are ever-
changing. The coronavirus outbreak has negatively impacted almost every industry directly or indirectly at various times since its onset,
particularly the travel, hotel and retail industries, and businesses that rely on or require close personal contact, such as theaters, live entertainment
venues, gyms and exercise facilities, health and wellness service providers and beauty salons, restaurants and bars. Many of our tenants have
been required for certain periods by the local, state or federal authorities to cease or limit operations thereby preventing them from generating
revenue. Our tenants rely on retail customers and many of their businesses require close personal contact. Even if not prevented by the local, state
or federal authorities, concern regarding the transmission of COVID-19 has impacted, and may continue to impact, the willingness of persons to
engage in in-person commerce which will likely further result in reductions in customer foot traffic and reduced demand for our tenants’ products
and services and may diminish the demand for space and the corresponding amounts of rent we can obtain for our properties and harm our tenants’
ability or willingness to pay us rent.

As disclosed in our reports filed with the Securities and Exchange Commission (the “SEC”) since the onset of the pandemic, there were periods
during which we collected less than all rent billed, and rent billed did not include amounts that we agreed to defer. In addition, in 2020 following the
onset of the pandemic we finalized payment plans with tenants totaling $8.1 million in total rent, and future deferrals or abatements may be needed
if, for example, the Omicron variant or a new variant of COVID-19 and measures taken to combat it again adversely affect our tenants. Rent deferrals
reduce our cash available to pay operating expenses and service our debt obligations, even if we are able to reflect the deferred amounts as income
in our financial statements. When the deferred rent becomes due, our tenants will be required to pay these deferred rent amounts in addition to the
regular rent due, which may be difficult or impossible for tenants whose businesses have not recovered to pre-pandemic levels or are otherwise not
performing well. Any additional rent forgiveness or deferrals would further reduce our available cash.

Enforcing our rights as landlord against tenants who fail to pay rent or otherwise do not comply with the terms of their leases may be costly and
may consume valuable time and resources, and even if we obtain a judgment, tenants that have been severely impacted may not be able to pay us

what we are owed. Our ability to recover amounts under the terms of our leases may further be restricted or delayed

7



if moratoriums are imposed by governments in light of the COVID-19 pandemic on landlord-initiated commercial eviction and collection actions.
When any of our tenants, or any guarantor of a tenant’s lease obligations, files for bankruptcy, we could be further adversely affected due not only
to loss of revenue but also because the bankruptcy may make it more difficult for us to lease the remainder of the property or properties in which
the bankrupt tenant operates. Even if co-tenancy rights do not exist at centers affected by anchor store closings, we may nevertheless be
negatively affected because other tenants may experience downturns in their businesses that could further threaten their ongoing ability to
continue paying rent and remain solvent. Further stimulus funds or economic assistance under government aid programs may be unavailable and,
to the extent available, certain of our tenants may not be eligible for or may not be successful in securing these funds, if any, and there is no
assurance they will pay rent even if they qualify.

As referenced above, a decrease in demand for in-person retail businesses has made and could continue to make it difficult for us to renew or re-
lease our properties at lease rates equal to or above historical rates, and we could incur significant re-leasing costs and the re-leasing process with
respect to both anticipated and unanticipated vacancies could take longer. Leasing spreads for 2021 were only 1.4% for new leases and 0.4% for
renewals. Some tenants that have been or are forced to close or have had their operations severely limited by government order or some other
government action or whose customers and potential customers change their habits in light of the coronavirus, e.g., by shopping more online, may
go out of business, which could have a material impact on occupancy at our properties and may continue to materially impact our results.
Unemployment assistance provided by the U.S. government in response to the COVID-19 pandemic has been discontinued, and to the extent that
unemployment is high and government assistance is less than it has been, retail consumer spending may correspondingly decrease, and our
tenants may be materially adversely affected and forced to close. Additionally, many manufacturers of goods and suppliers and processors of food
in many countries experienced complete or partial shutdowns and may not be able to function at full capacity in an attempt to curb the spread of the
illness. If the spread of new variants of COVID-19 were to continue despite the effects of vaccines and other measures taken to contain it, this
could lead to continued disruptions in supply chains, and these disruptions may also impact the operations of our tenants, further impacting their
revenues and ability to pay rent when due.

The business and operating results of our tenants may also be negatively impacted if an outbreak of the coronavirus occurs within their respective
workforces or otherwise disrupts their management and other personnel, their supply chains or their ability to operate their businesses, including
as a result of an overall labor shortage, lack of skilled labor, increased turnover or labor inflation caused by COVID-19 and vaccine requirements
implemented by certain employers in response to COVID-19 mandating that some or all employees get vaccinated or provide proof of vaccination,
or as a result of general macroeconomic factors. Many companies have implemented policies and procedures designed to protect against the
introduction of the coronavirus to the workforce, including permitting or requiring personnel to work offsite, among others. Recent changes or new
changes in the work processes of our tenants could lead to disruptions, such as a reduced ability to effectively transact with customers and
colleagues and a loss of IT system functionality due to unusual or excess burdens on IT infrastructures.

We rely on the Business Manager to manage our day-to-day operations. Non-essential businesses were previously closed and then subject to
limited operations in Illinois per the order of the Governor of Illinois, including our corporate headquarters in Oak Brook, which could happen again
if the spread of COVID-19 increases. Though many people are able to work remotely, the business and operations of our Business Manager and its
affiliates may also be adversely impacted by the coronavirus outbreak, including illness or quarantine of members of its workforce, which may
negatively impact its ability to provide us services to the same degree as it had prior to the outbreak and may adversely affect our financial
reporting systems and internal controls and procedures and increase vulnerability to security breaches, information technology disruptions and
other similar events.

The full extent to which the COVID-19 pandemic, or a future pandemic, impacts our operations and those of our tenants will depend on future
developments, including the scope, severity and duration of the pandemic, the actions taken to contain the pandemic or mitigate its impact, and the
direct and indirect economic effects of the pandemic and containment measures, among others, which remain uncertain and cannot be predicted
with confidence but could be material. The situation is ever-changing, and additional impacts to the business may arise that we are not aware of
currently. The rapid development and fluidity of this situation precludes any reliable prediction as to the full adverse impact of the COVID-19
pandemic, but a prolonged outbreak (e.g., of new strains or variants of the virus), despite the discovery and availability of vaccines as well as
continued efforts to mitigate the spread of the virus could again have a material impact on the cash rents that we are able to collect and materially
and adversely affect our business, results of operations and financial condition.

Many risk factors set forth elsewhere in this Annual Report on Form 10-K should be interpreted as heightened risks as a result of the impact of the
COVID-19 pandemic, including but not limited to risk factors related to the economy, competition (including e-commerce and online sales), leasing,
debt financing, tenant bankruptcies, distributions, share repurchases, and anchor tenants. We suspended distributions, distribution reinvestments
under our DRP, and share repurchases under our share repurchase program in response to the effects of and uncertainties surrounding the
pandemic, and we may do so again in the future.



The Strategic Plan may evolve or change over time, particularly in light of the COVID-19 pandemic, and there is no assurance we will be able to
successfully achieve our board’s objectives under the Strategic Plan, including making strategic sales or purchases of properties or listing our
common stock, within the timeframe we expect or would prefer or at all.

We have incurred net losses on a basis in accordance with U.S. GAAP for the years ended December 31, 2021, 2020 and 2019 and may incur
such net losses in the future, which has had and could in the future continue to have a material adverse impact on our financial condition,
operations, cash flow, and our ability to service our indebtedness and pay distributions to our stockholders.

We have incurred net losses on a U.S. GAAP basis for the years ended December 31, 2021, 2020 and 2019 of $2.5 million, $10.4 million and $11.4
million, respectively. Our losses can be attributed, in part, to non-cash expenses, such as depreciation and amortization, acquisition related
expenses and impairment charges.

The amount and timing of distributions, if any, may vary, and payment of distributions was temporarily suspended during the COVID-19
pandemic and could be suspended again in the future. We have paid and may continue to pay distributions from sources other than cash flow
from operations, including the proceeds of our DRP.

There are many factors that can affect the availability and timing of distributions paid to our stockholders. We may not generate sufficient cash
flow from operations to fund any distributions to our stockholders. The actual amount and timing of distributions, if any, is determined by our
board of directors in its discretion, based on its analysis of our actual and expected cash flow, capital expenditures and investments, as well as
general financial conditions. Actual cash available for distribution may vary substantially from estimates made by our board. The sale of assets and
delayed reinvestment or reinvestment at lower yields will negatively impact the amount available to pay distributions. In addition, to the extent we
invest in development or redevelopment projects that do not immediately generate cash flow, or in real estate assets that have significant capital
requirements, our ability to make distributions will be negatively impacted. Our board will continue to review our distribution policy as our Strategic
Plan evolves. In light of the uncertainty surrounding the COVID-19 pandemic and to preserve cash for the payment of operating and other
expenses, such as debt payments, our board of directors rescinded the first quarter distribution that was expected to be paid on June 1, 2020 and
suspended the payment of distributions until July 2021. There is no assurance we will be able to pay distributions in the future at any particular
amount.

Historically, we have not consistently generated sufficient cash flow from operations to fund distribution payments. Our organizational documents
permit us to pay distributions from sources other than cash flow from operations. Specifically, some or all of our distributions may be paid from
retained cash flow (if any), borrowings, cash flow from investing activities, the net proceeds from the sale of our assets, or from the proceeds of our
DRP. Accordingly, if we cannot generate sufficient cash flow from operations to fully fund distributions, some or all of our distributions may be paid
from the other sources described above. We have not established any limit on the extent to which we may use such alternate sources.

Funding distributions from the proceeds of our DRP, borrowings or asset sales will result in us having fewer funds available to acquire properties or
other real estate-related investments. Likewise, funding distributions from the sale of additional securities, including shares issued under the DRP,
will dilute our stockholders interest in us on a percentage basis and may impact the value of the investment, especially if we sell these securities at
prices less than the price our stockholders paid for their shares. As a result, the return our stockholders realize on their investment may be reduced.
Doing so may also negatively impact our ability to generate cash flows. A decrease in the level of stockholder participation in the DRP could have
an adverse impact on our ability to fund distributions and other operating and capital needs. There is no assurance we will continue to generate
sufficient cash flow from operations to cover distributions. If these sources are not available or are not adequate, our board may have to consider
reducing or eliminating distributions.

There is no established public trading market for our shares and our SRP was suspended during the COVID-19 pandemic and may be
suspended again in our discretion.

There is no established public trading market for our shares and no assurance that one may develop. This inhibits the transferability of our shares.
Our charter does not require our directors to seek stockholder approval to liquidate our assets by a specified date, nor does our charter require our
directors to list our shares for trading by a specified date. There is no assurance the board will pursue a listing or other liquidity event at any time in
the future. In addition, even if our board decides to seek a listing of our shares of common stock, there is no assurance that we will satisfy the
listing requirements or that our shares will be approved for listing. Even if our shares of common stock are approved for listing, we can provide no
assurance regarding the price at which our shares may trade. Thus, holders of our common stock should be prepared to hold their shares for an
unlimited period of time. Our charter also prohibits the ownership of more than 9.8% in value of the aggregate of the outstanding shares of our
stock or more than 9.8% (in value or number whichever is more restrictive) of the aggregate of the outstanding shares of our common stock by any
single investor unless exempted by our board.

Moreover, our SRP contains numerous restrictions that limit our stockholders' ability to sell their shares even if the plan is reactivated. For example,
because of funding limits, we have not been able to satisfy all properly submitted repurchase requests and have satisfied requests on a pro rata
basis.



Our board of directors, in its sole discretion, may amend, suspend (in whole or in part), or terminate our SRP, which was in fact suspended during
the COVID-19 pandemic from the first quarter of 2020 until August of 2021. The SRP will immediately terminate if our shares become listed for
trading on a national securities exchange. Further, our board reserves the right in its sole discretion to change the repurchase prices or reject any
requests for repurchases. Any amendments to, or suspension or termination of, the SRP may restrict or eliminate our stockholders’ ability to have
us repurchase their shares and otherwise prevent our stockholders from liquidating their investment. Therefore, our stockholders may not have the
opportunity to make a repurchase request prior to a potential termination of the SRP and our stockholders may not be able to sell any of their shares
of common stock back to us. As a result of these restrictions and circumstances, the ability of our stockholders to sell their shares should they
require liquidity is significantly restricted. Moreover, under the SRP, any shares accepted for “ordinary repurchases” or “exceptional repurchases”
are repurchased at a discount to the then-current estimated per share NAV. Therefore, even if our stockholders are able to sell their shares of
common stock back to us pursuant to the SRP, they may be forced to do so at a discount to the purchase price such stockholders paid for their
shares.

The Estimated Per Share NAV of our common stock is based on a number of assumptions and estimates that may not be accurate or complete
and is also subject to a number of limitations.

On March 4, 2022, we announced an Estimated Per Share NAV of our common stock as of December 31, 2021 equal to $20.20 per share. To assist our
board of directors in establishing the Estimated Per Share NAV, we engaged a third party specializing in providing real estate financial services. As
with any methodology used to estimate value, the methodology employed by this third party was based upon a number of estimates and
assumptions that may not have been accurate or complete. Further, different parties using different assumptions and estimates could have derived
a different estimated per share net asset value, which could be significantly different from our Estimated Per Share NAV. The Estimated Per Share
NAV will fluctuate over time and does not represent: (i) the price at which our shares would trade on a national securities exchange, (ii) the amount
per share a stockholder would obtain if he, she or it tried to sell his, her or its shares, (iii) the amount per share stockholders would receive if we
liquidated our assets and distributed the proceeds after paying all our expenses and liabilities or (iv) the price a third party would pay to acquire our
Company.

There is also no assurance that the methodology used to estimate our value per share will be acceptable to broker dealers for customer account
purposes or to the Financial Industry Regulatory Authority, Inc. (“FINRA”) or that the estimated value per share will satisfy the applicable annual
valuation requirements under the Employee Retirement Income Security Act of 1974, as amended (“ERISA”), and the Internal Revenue Code with
respect to employee benefit plans subject to ERISA and other retirement plans or accounts subject to Section 4975 of the Internal Revenue Code.

Our charter authorizes us to issue additional shares of stock, which may reduce the percentage of our common stock owned by our other
stockholders, subordinate stockholders’ rights or discourage a third party from acquiring us.

Existing stockholders do not have preemptive rights to purchase any shares issued by us in the future. Our charter authorizes us to issue up to
1,500,000,000 shares of capital stock, of which 1,460,000,000 shares are classified as common stock and 40,000,000 shares are classified as preferred
stock. We may, in the sole discretion of our board and without approval of our common stockholders:

. sell additional shares in any future offerings, including as awards under our Employee and Director Restricted Share Plan and
pursuant to the DRP;

. issue equity interests in a private offering of securities;

. classify or reclassify any unissued shares of common or preferred stock by setting or changing the preferences, conversion or other
rights, voting powers, restrictions, limitations as to dividends or other distributions, qualifications, or terms or conditions of
redemption of the stock;

. amend our charter from time to time to increase or decrease the aggregate number of shares or the number of shares of any class or
series that we have authority to issue; or

. issue shares of our capital stock in exchange for properties.

Future issuances of common stock will reduce the percentage of our outstanding shares owned by our other stockholders. Further, our board of
directors could authorize the issuance of stock with terms and conditions that could subordinate the rights of the holders of our current common
stock, adversely affect the Estimated Per Share NAV or have the effect of delaying, deferring or preventing a change in control of us, including an
extraordinary transaction (such as a merger, tender offer or sale of all or substantially all of our assets) that might provide a premium price for our
stockholders.
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Market disruptions may adversely impact many aspects of our operating results and operating condition.

The availability of debt financing secured by commercial real estate is subject to underwriting standards that can be tightened in response to
adverse changes in real estate or credit market conditions. Further, interest rates may increase in response to changing economic conditions, which
may negatively affect U.S. economic conditions as a whole, or real estate industry conditions such as:

. the number of bankruptcies or insolvency proceedings of our tenants and lease guarantors, which could increase and delay our
efforts to collect rent and any past balances due under the relevant leases and ultimately could preclude collection of these sums;

. our ability to borrow on terms and conditions that we find acceptable, which may be limited and could result in our investment
operations (real estate assets) generating lower overall economic returns and a reduced level of cash flow from what was anticipated at
the time we acquired the asset, and could potentially impact our ability to make distributions to our stockholders, or pursue
acquisition opportunities, among other things, and increase our interest expense;

. the amount of capital that is available to finance real estate, which could be reduced, and, in turn, could lead to a decline in real estate
values generally, slow real estate transaction activity, and reduce the loan-to-value ratio upon which lenders are willing to lend,

. the value of certain of our real estate assets, which may decrease below the amounts we pay for them and limit our ability to dispose
them at attractive prices or to obtain debt financing secured by these assets and could reduce the availability of unsecured loans;

. the value and liquidity of short-term investments, if any, could be reduced as a result of the dislocation of the markets for our short-
term investments and increased volatility in market rates for these investments or other factors; and

. defaults or bankruptcies by counterparties to derivative financial instruments could occur, increasing the risk that we may not realize
the benefits of these instruments that we have entered into or may enter into.

Our board of directors may change our investment policies without stockholder approval, which could alter the nature of our stockholders’
investment.

Our investment policies may change over time. The methods of implementing our investment policies may also vary, as new investment techniques
are developed. Our investment policies, including the Strategic Plan, the methods for implementing them, and our other objectives, policies and
procedures may be altered by a majority of the directors (which must include a majority of the independent directors), without the approval of our
stockholders. As a result, the nature of our stockholders’ investment could change without their consent. A change in our investment strategy may,
among other things, increase our exposure to interest rate risk, default risk and commercial real property market fluctuations, all of which could
materially adversely affect our ability to achieve our investment objectives.

We may not be able to successfully implement the Strategic Plan.

As part of the Strategic Plan, we sold 12 properties during the year ended December 31, 2019 and three additional properties in January 2020 and
used the proceeds to pay down the Company’s revolving credit facility. There is no assurance that we will be able to redeploy proceeds from
properties sold to acquire suitable investments on financially attractive terms, if at all, or that we will be able to sell any additional assets at
acceptable prices. In addition to selling and buying properties, we also expect to evaluate the redevelopment of certain of our assets as part of the
Strategic Plan. As described in a separate risk factor herein, redeveloping assets presents additional uncertainties including, among other things,
the cost to redevelop and the amount and timing of returns generated by redevelopment. There can be no assurance that we will be able to
successfully implement the Strategic Plan or that the execution of the Strategic Plan will positively impact the value of our common stock. We have
not sold or purchased any properties since the onset of the COVID-19 pandemic, and the adverse effects of the COVID-19 pandemic on the
economy and the retail commercial real estate market could continue to delay any material asset purchases or sales, and no liquidity event is likely
until these adverse effects have subsided. We cannot provide any assurance that we will be able to sell properties, issue new securities or borrow
to raise capital when we would like, for example, to increase the proportion of grocery-anchored or shadow-anchored properties or increase the size
of our portfolio of properties, or under terms that would be acceptable to us considering factors such as the anticipated use of the proceeds. The
Strategic Plan may evolve or change over time, particularly in light of the COVID-19 pandemic, and there is no assurance we will be able to
successfully achieve our board’s objectives under the Strategic Plan, including making strategic sales or purchases of properties or listing our
common stock, within the timeframe we expect or would prefer or at all. The timing of the execution of the Strategic Plan has already extended
beyond our original expectations and cannot be predicted with certainty.
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Development or redevelopments may expose us to additional risks.

As part of our Strategic Plan, we are analyzing and plan to further analyze and potentially pursue redevelopment of certain assets. Development
and redevelopment activities are subject to a number of risks, including, but not limited to:

. ceasing development or redevelopment activities after expending resources to determine the feasibility of the project or projects;
. construction delays or cost overruns that increase project costs;

. the failure to meet anticipated occupancy or rent levels within the projected time frame, if at all;

. exposure to fluctuations in the general economy due to the significant time lag between commencing and completing the project;
. inability to achieve necessary zoning or other governmental permits; and

. difficulty or inability to obtain any required consents of third parties, such as tenants and, mortgage lenders.

Further, during the period of time we are developing or redeveloping an asset or assets, our rental income from such properties may be reduced.
Delays in completing development may also impact leases with existing tenants or our ability to secure new tenants. Occurrence of any of these
events would likely have a material adverse effect on the estimated value of our common stock, our cash flow from operations, ability to pay
distributions and ability to pursue a liquidity event for our stockholders. In addition, development costs for a project may increase, which may
result in reduced returns, or even losses. In deciding whether to develop or redevelop a particular property, we make certain assumptions regarding
the expected future performance of that property. If the property does not perform as expected, our financial performance may be materially and
adversely affected, or an impairment charge could occur.

Competition with other non-traditional grocery retailers may reduce our profitability.

Tenants in the grocery industry face potentially changing consumer preferences and increasing competition from other forms of retailing, such as
online grocery retailers and non-traditional grocery retailers such as prepared meal and fresh food delivery services, mass merchandisers, super-
centers, warehouse club stores and drug stores. Other retail centers within the market area of our properties and meal and food delivery services
both inside and outside these market areas compete with our properties for customers, affecting our tenants’ cash flows and thus affecting their
ability to pay rent.

Actions of our joint venture partners could negatively impact our performance.

We have entered into in the past, may again in the future enter into, joint ventures with third parties. Our organizational documents do not limit the
amount of funds that we may invest in these joint ventures. We may develop and acquire properties through joint ventures with other persons or
entities when warranted by the circumstances. The venture partners may share certain approval rights over major decisions and these investments
may involve risks not otherwise present with other methods of investment in real estate, including, but not limited to:

. economic conditions make it more likely that our partner in an investment may become bankrupt, which would mean that we and any
other remaining partner would generally remain liable for the entity’s liabilities;

. that our partner may at any time have economic or business interests or goals which are or which become inconsistent with our
business interests or goals, and we may not agree on all proposed actions to certain aspects of the venture;

. that our partner may be in a position to take action contrary to our instructions or requests or contrary to our policies or objectives,
including our objective to qualify as a REIT;

. that, if our partners fail to fund their share of any required capital contributions, we may be required to contribute that capital;

. that venture agreements often restrict the transfer of a partner’s interest or may otherwise restrict our ability to sell the interest when
we desire or on advantageous terms;

. that our relationships with our partners are contractual in nature and may be terminated or disso